


E. GETTING YOUR BUSINESS PERCENTAGE (ROUNDED TO 100TH)

1.

Divide the number of interviews from telephone
activity by the total number of interviews con-
ducted during the month.

EXAMPLE: 4 53% (ALWAYS ROUND UP)

THIS IS YOUR BUSINESS PERCENTAGE FOR TC. ENTERIT
ON LINE B-1 OF YOUR OBJECTIVES SHEET.

Divide the number of interviews from OT activity
by the total number of interviews conducted during
the month.
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EXAMPLE: %= 25% (ALWAYS ROUND UP)

THIS IS YOUR BUSINESS PERCENTAGE FOR OT. ENTER IT
ON LINE B-2 OF YOUR OBJECTIVES SHEET.

Divide the number of interviews from AC activity
by the total number of interviews conducted during
the month.
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EXAMPLE: &5 =19% (ALWAYS ROUND UP)

THIS IS YOUR BUSINESS PERCENTAGE FOR AC. ENTERIT
ON LINE B-3 OF YOUR OBJECTIVES SHEET.

Divide the number of interviews from HV activity
by the total number of interviews conducted during
the month.

EXAMPLE: 3. 5% (ALWAYS ROUND UP)

THIS IS YOUR BUSINESS PERCENTAGE FOR HV. ENTER IT
ON LINE B-4 OF YOUR OBJECTIVES SHEET.

F. GETTING YOUR CLOSING RATIO (CR) (ROUNDED TO 10TH)

1.

2.

Add up all your interviews (TC/OT/AC/HV)
Add up the total number of new working applicants.

Divide the total number of interviews by the number
of new working applicants.
EXAMPLE: 65 INTVWS HELD

51 NEW WKG APPL - CROF3.1:1

THIS IS YOUR CR. ENTER IT ON LINE C OF YOUR OBJECTIVES

SHEET (ALWAYS ROUND UP)

G. GETTING YOUR SALES RATIO (SR) (ROUNDED TO 10TH)

1.

2.

3.

Add up aii your interviews (TC/OT/AC/HV)
Add up the contracts you wrote for the month.

Divide the total number of interviews by the total
number of contracts written

exampLe; SSINWWSHELD _ g 4011

THIS IS YOUR SR. ENTER IT ON LINE D OF YOUR OBJECT-
TIVES SHEET. (ALWAYS ROUND UP)

1STMO 2ND MO 3RD MO TOTAL
3 MO AVERAGE %BY TC
3 MO AVERAGE % BY OT
3 MO AVERAGE % BY AC
3 MO AVERAGE % BY HV
+ =
+ =
3 MO AVERAGE TO1
+ =
+ =
3MO SR: TO1
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